
What to do when Funders say they don’t accept applications 
 
Don't despair when you see that a foundation says it is not accepting unsolicited applications. 
First make sure your project or nonprofit's mission fits well with the foundation's funding 
interests.  If you don't qualify, don't apply.  However, if it seems that your organization is a good 
fit, read on. 

There is a divergence of opinion over what you should do with funders who say they won't 
accept any new applications. Some experts say that you should ignore them because approaching 
them probably won't yield any positive results and could hurt your reputation in the giving 
community. 

Others note that you should pursue them, but do so carefully. With times the way they are, it's 
not a bad idea to keep your options open. Keep in mind that funders are still obligated to 
distribute a portion of their wealth to the community. They have to give it somewhere, and 
maybe the organizations they have been supporting have gone out of business. Or perhaps there 
is a new philanthropic culture taking hold within the funder that is quietly seeking new ideas.  

Most foundations that say they don't accept applications in the alternative give to pre-selected 
organizations, which they learn about from friends, colleagues and acquaintances, experts say.  

If you are interested in a foundation that says it doesn't accept applications, you first need to do a 
little research. If the foundation has accepted applications in the past but has put its giving 
operations on temporary hold, then the "no applications" notice means you probably will be 
wasting your time with an application. Keep tabs on the organization, or sign up for its email 
news feeds so you can apply when it resumes its giving operations.  

If the organization has traditionally given to pre-selected groups or made grants via "invitation-
only" competitions, you may have a better chance. First, make sure your project or nonprofit's 
mission fits well with the foundation's funding interests. Then develop a list of people who run 
the funder. Usually this information can be found in the organization's profile. Take this list to 
members of your organization -- your board members, staff, perhaps even major 
supporters/donors -- and ask if they know anyone on that list.  If so, ask if they'd be willing to 
speak to that person on behalf of your organization. This is the most effective way to get on the 
radar screen of a foundation that doesn't accept applications, experts say.  

However, if you don't have any contacts, you can write a letter of introduction that describes 
your organization's mission and activities and how it would help further the foundation's mission. 
You can ask if you may share more information about your nonprofit, and how the fund selects 
its grantees, experts say. You should not

 

 ask for funding in this initial letter, however.  
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